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Points of Information
Along with rebuttal, Points of Information are an important element of participation and interaction during a debate.

Each of the first four speakers in the tournament have an initial time of ‘protected time’ during which they can introduce themselves and their speech without interruption from the opposing team.  Points of Information cannot be offered during summary speeches.

After the ‘protected time’ has ended, any member of the opposing team can offer a ‘Point of Information’.  To do this, the speaker must stand and indicate that they wish to interrupt.  This can be done in a number of ways and all are acceptable:

· Stand up, hand on head and say ‘Point of Information’

· Stand up, hand outstretched and say ‘On that point’

· Stand up, hold papers over head and say ‘Point of information’

· Stand up, hand outstretched and say nothing (this method runs the risk of being ignored!)

The speaker can decide whether or not to accept the Point of Information and they will indicate their preference by simply saying ‘accept’ or ‘yes’ if they wish to accept or ‘declined’ or ‘no thank you’ if they wish to decline.  Speakers are encouraged to accept one or two Points of Information during their speech but they do not have to.

If a Point of Information is offered mid-way through a sentence, the speaker can choose to keep the person offering the Point of Information standing until they have finished their sentence.  This can be to ensure that the speaker does not lose their place.

Guidelines about Points of Information

· Any speaker on the opposing team can make a Point of Information during a main speech

· Points of Information should be short and to the point

· Each team member should aim to offer at least two Points of Information during each opposition speech

· Judges should reward well-taken and well-given Points of Information

· If a Point of Information is taken – you must reply

Using Points of Information effectively
Points of Information are a crucial element to good debating and can be used tactically too!
It’s imperative that you take at least one Point of Information during your speech but try to ensure that you do not accept too many or take them too quickly in succession as this may disrupt the flow of your speech and affect your concentration.

The speaker is in control of the debate whilst they have the floor and can therefore choose whether or not to accept a Point of Information.  

How to answer a point:

It is important that once you have accepted a Point of Information you answer it.  Do not let the point distract you too much from your speech.  Allocate approximately 10 -15 seconds to an answer and then revert to your prepared structure.
If the Point of Information is too difficult to argue there and then, you can try your best to provide an answer (if you do this well the judges will reward you however if this is done badly, the judges will mark you down) or you can say that you will deal with the point later in your speech.  If you choose to answer the point later, you must ensure that you do!  Never ignore the point – a bad answer is better than no answer at all.

Offering a point:

When speakers do not have the floor, it is important that they offer a constant flow of Points of Information.  The majority of these will be turned down but a balance can be struck.

· Points of Information should be short, relevant and to the point – no more than two or three sentences long.  

· Points should be planned if they are to be successful

· Teamwork is crucial.  If you have a relevant point to make, write it down so you and your partner can both use it.  You may be turned down whilst your partner may be accepted – this way the point is still made.

Types of Points of Information

· Response Points – A response to the point the speaker has made in their speech.  These points are easy to respond to and should, where possible, be avoided.
· Repetitive Points – A repetitive point reiterates a point that you mentioned in your speech which the speaker is ignoring, misunderstanding or misrepresenting.

· Pointing out a Contradiction – An effective way to point out an inconsistency or contradiction in a speech or between the opposing sides’ speeches.

· Winning Points – A fact or argument to which there is no effective rebuttal

